
 

Club Fund Raising 

Legal Disclaimer 

The information provided in this guide does not, and is not intended to, constitute legal advice; instead, all 

information, content, and materials are for general informational purposes only.  Information provided 

may not constitute the most up-to-date legal or other information.  Any links are only for the convenience 

of the reader, user or browser; Tennis Toronto and its members do not recommend or endorse the 

contents of the third-party sites. 

 

Clubs are encouraged to contact their attorney to obtain advice with respect to any particular legal 

matter.  No reader, user, or browser of this guide should act or refrain from acting on the basis of 

information in this guide without first seeking legal advice from counsel in the relevant jurisdiction.  Only 

your individual attorney can provide assurances that the information contained herein – and your 

interpretation of it – is applicable or appropriate to your particular situation. 

 

The views expressed at, or through, this guide are those of the individual author(s) writing in their 

individual capacities only – not those of their respective employers, Tennis Toronto, or committee/task 

force as a whole.  All liability with respect to actions taken or not taken based on the contents of this guide 

are hereby expressly disclaimed.  The content on this guide is provided "as is;" no representations are 

made that the content is error-free. 



1. Grant Applications: Research and apply for grants from government bodies, sports 
organizations, and private foundations that support sports and community initiatives. 

1. Sport Systems - https://www.sportsystemscanada.com/pages/grants 

2. Athletics Ontario - https://athleticsontario.ca/club-funding/ 

3. Province of Ontario - https://www.ontario.ca/page/ontario-amateur-sport-fund 

4. Trillium Grant - https://www.otf.ca/our-grants/community-building-fund/community-

building-fund-operating-stream 

2. Corporate Sponsorship: Approach local businesses, especially those with an interest in sports or 
community development, for sponsorship opportunities. Offer advertising space on club 
facilities, uniforms, or event materials. 

3. Community Events: Organize fundraising events within the community, such as tennis 
tournaments, charity matches, or sports clinics. Charge entry fees or seek donations from 
participants and attendees. 

4. Hold raffles and auctions: Organize raffles and auctions featuring attractive prizes, such as tennis 
equipment, gift certificates, or experiences. You can sell raffle tickets at your club, at local 
events, or online. 

5. Offer merchandise and promotional items: Sell branded merchandise, such as hats, t-shirts, and 
water bottles, to promote your club and generate additional income. You can also offer 
promotional items, such as keychains or magnets, to sponsors and supporters. 

6. Donor Campaigns: Launch targeted fundraising campaigns, appealing to club members, their 
families, and the wider community for donations. Utilize various platforms, including online 
crowdfunding, to reach a broader audience. 

7. Product Sales: Sell branded merchandise like tennis gear, clothing, or accessories to raise funds. 
Collaborate with local suppliers or seek partnerships for mutual benefits. 

8. Facility Rentals: Make club facilities available for rent to individuals or organizations for events. 
Generate income through rental fees. 

9. Online Fundraising: Establish an online presence through a dedicated website or social media 
platforms. Use these platforms to launch online fundraising campaigns, accepting donations 
from a global audience. 

10. Utilize crowdfunding platforms: Create a crowdfunding campaign on a platform like Kickstarter 
or GoFundMe to raise funds from a wider audience. Clearly communicate your fundraising goals 
and offer incentives to donors. 

11. Seek donations from individuals: Reach out to individuals who are passionate about tennis or 
who have a connection to your club. You can make personal appeals, send letters or emails, or 
set up donation jars at your facilities. 

12. Partnerships: Form partnerships with local schools, businesses, or other sports organizations for 
joint fundraising initiatives. Leverage shared resources and networks to increase fundraising 
effectiveness. 

Remember, successful fundraising requires a well-planned strategy, consistent effort, and effective 

communication with your target audience.  
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